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Campus drive   
 

 
 
Name of the Company:  ICICI- TVS, Bangaluru 
 
 Venue   :   A.S.D. Govt. Degree College for Women (A), 
Kakinada 

 Date     :  11th January 2019. 
 Time   :  9.00 am 

Eligibility   :    All the Final year students     B.A, B.Com. & B.Sc   
  

(Friday) 
09.00 AM 

  
  

Addressing the students and briefing 
them about the Company Profile, Nature 
of the Job, Career Prospects etc., 
  
Round I 
JAM /Group Discussion 
Round II 
Personal Interview (short-listed 
candidates only) Result announcement. 

    
Note : -  Students have to carry one passport size photo and two copies of Resume and 
Aadhaarcard  Xerox 
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ICICI Banking  Campus Drive Selected students list on 
25.01.2019 

S.No Name of the Student  Caste  Group Aadhaar no  Contact no  

1 B RAMA TULASI  SC III B.Com-EM  561869932738 9704375955 

2 BODDU MANEESHA 
RANI SC III B.Com-CA 217266948873 7382346038 

3 ARADADI DURGA DHANA 
LAKSHMI BC-A III B.Com-TM  337802334162 9640258495 

4 SRINU YAMINI OC III B.Com-EM  686881769121 7989790467 

5 BANDARI TRINADH DEVI  BC-D III B.Com-TM  688778609325 9493155771 

6 D SATYA VEERA LAKSHMI  BC-B III B.Com-EM  385132051616 9398987632 

7 MERNEEDI KRISHNA VENI OC III B.Com-TM  337704188382 9912193038 

8 PONUGUPATI  LALLY  SC III B.Com-TM  412395162919 9948073425 

9 BAKKA LOVA KUMARI  BC-B III B.Com-TM  431567495641 9704341235 

10 PITTA APOORVA  SC B.TECH 884801759461 7702807574 

11 SANNAPU  NIRMALA 
JYOTHI  SC BSc-CBZ 226718329095 7901542898 

12 MUMMIDI GANIKA VENI  OC III B.Com-CA 252092961360 8897764959 

13 BEERAKA  YAMANI  BC-B III B.Com-CA 865135970853 7989330054 

14 DIBBADA SWAPNA 
KASTURI BC-A III B.Com-CA 883280364758 8522013793 

15 GARIKINA HARSHITHA  BC-A M.Com-Final  938031124376 9701129532 

16 PATTA DURGA BHAVANI  SC M.Com-Final  355149617891 7995901419 

17 GUBBALA  RAJI  SC BSc-CBZ 986547369477 8341837919 

18 GUBBALA  ANITHA  BC-B III B.Com-TM  880868343562 9948441664 

19 SHAIK SHAMIUNNISA BC-E III B.Com-TM  418294008706 7780519103 



20 KOMARI SATYA  BC-D III B.Com  555156395421 9110546718 

21 AMARADI DIVYA BC-D III B.Com  226676948929 8919959593 

22 KOPPISETTI SWAPNA  BC-B III B.Com  314435909784 9381736226 

S.No Name of the Student  Caste  Group Aadhaar no  Contact no  

23 NAKKA SUMITRA SC III B.Com  905010939495 8500651304 

24 KOTHALANKA DEEVENA  SC III B.Com  660853305989 9542686633 

25 GANDHAM SIRISHA  OC III B.Com  772154980381 9948011827 

26 MAHADASU SATYA SRI  BC-A III B.Com  886983462236 7893915564 

27 MALLADI ARUNA 
PADMAJA  BC III B.Com-CA  229465774344 9100644768 

28 ADIGARLA DURGA 
ASWINI  BC-D III B.Com-TM  254583100821 8500067025 

29 VELUGULA SRI KANAKA  
MAHALAKSMI  OC III B.Com-EM  587556781733 7989643939 

30 SURADA SATYA DEVI  BC-A III B.Sc 545084022116 9133249427 

31 KURACHA  SRAVANI  BC-D III B.Sc., MPCs 358668066852 8367671225 

32 TADI  SAILAJA  OC  III B.Sc., MPCs 773967890287 9550996586 

33 ANALA VEERA SATYA 
AMMANNI OC III B.Sc., MPCs 508048836025 9848621956 

34 MALLISETTI  LALITHA SRI  SC III B.Sc., MPCs 619014209510 9908549657 

35 DARAPU DURGA 
PRAVALLIKA BC-A III B.Sc., MPC 308835683027 9381855656 

36 PATTA DURGA BHAVANI BC-A III B.Sc., CBZ 631686879273 9032322213 

37 DEGALA KASI ESWARI  OC III B.Sc., MPC 568401122136 9550855814 

38 SHAIK NAJINI BC-E III B.Sc., MPCs 530482509752 7981931192 

39 MEDISETTI VENKATA 
SATYA SIRISHA  OC III B.Sc., MPCs 960132854022 9985534363 

40 MADDU  BHAVANA 
SUDHA  BC-A III B.Sc., MPCs 452218047312 9959344076 

41 KADA DURGA DEVI  BC-B III B.Sc., MPC 614865479015 9542542858 

42 JAKKA  NOOKA RATNAM  BC-B III B.Sc., MPC 267432640793 6281844834 

43 KOTA MAHA LAKSMI  BC-B III B.Sc., MPC 841114500373 834084086 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

44 S PRAMEELA DEVI  BC-A III B.Sc., MPC 793815301738 9603122554 

45 CH.SUNEETHA BC-A III B.Com-EM 656061291940 7995648849 

46 KARRI SUNEETHA  BC-A III B.Com-CA 953392946535 6301177139 

S.No Name of the Student  Caste  Group Aadhaar no  Contact no  

47 GARIKIPARTHY BALA 
TRIPURA SUNDARI OC III B.Sc., MPCs 453349970959 9666602486 

48 GUTTHULA DEVI  BC-B III B.Com- 628308927611 6303777562 

49 KARAKA DEVIKA  BC-D BSc-HSc 786353900185 7093779571 

50 RAYAVARAPU LALITHA 
DEVI  BC-D BSc-MPCs 361275197200 8187095089 

51 P KRISHA VARDHINI BC III B.Sc., MPC   9542295963 

52 CHODIPILLI MADHURI  BC-A BSc-MPCs   9949563616 

53 MYLA NAGAMANI BC-A BSc-MPCs   8185977079 

54 NEELAMSETTI VIJAYA 
MOUNIKA   BSc-MPCs 678701066250 9154605999 

55 B VENKATA PADMA BC-A BSc-MPC 278158183754 9010460434 

56 RAYAVARAPU SATYA 
SANTHOSHI BC-A BSc-MPC 518042140164 9640801810 

57 DOMA DIVYA  BC-A B.Com-CA 406595534133 7993443349 

58 YESURI NAGASRI BC-D III BCOM-TM 508638754285 9160101544 

59 ADADADI HARIKA  BC-A III BCOM 955926186271 7997683633 

60 B.HEMA LATHA BC-A III B.Com-EM 648712860654 9704083611 

61 S PRAMEELA DEVI SC BSc-MPC 793815301738 9441648599 



 
 
 

Students participation in Group discussion  
 
 

 
 
 
 
 



 
 

 
 
 

 
 

Selected students withJKC Team members  



 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Company profile  
 
 

ICICI BANK SALES ACADEMY IN COLLABORATION WITH TVS TS: 
 
 



 
 

TVS TS in collaboration of ICICI Bank is presenting a unique opportunity to 
start a career with ICICI Bank. ICICI Bank- India’s largest private bank, and 
earn a 
valuable certificate in Retail Banking Sales Management from TVS TS, a part of 
the TVS Group of Companies. 

 
ICICI Bank Sales Academy in collaboration with TVS TS , offers a Certificate 
course in Retail Banking Sales Management. The program has been designed 
to 
attract bright young graduates who want to build a career in retail banking sales. 
The course curriculum has been designed by ICICI Bank to groom aspirants for 
taking over the front line sales function in the Bank. 

 
ABOUT ICICI BANK LTD. 

 
ICICI Bank is India's second-largest bank with total assets of Rs. 4,736.47 
billion (US$ 93 billion) at March 31, 2012 and profit after tax Rs. 64.65 billion 
(US$ 1,271 million) for the year ended March 31, 2012. The Bank has a 
network of 3,121 branches and 10,486 ATMs in India, and has a presence in 19 
countries, including India. ICICI Bank offers a wide range of banking products 
and financial services to corporate and retail customers through a variety of 
delivery channels and through its specialised subsidiaries in the areas of 
investment banking, life and non-life insurance, venture capital and asset 
management. The Bank currently has subsidiaries in the United Kingdom, 
Russia and Canada, branches in United States, Singapore, Bahrain, Hong Kong, 
Sri Lanka, Qatar and Dubai International Finance Centre and representative 
offices in United Arab Emirates, China, South Africa, Bangladesh, Thailand, 
Malaysia and Indonesia. Our UK subsidiary has established branches in Belgium 
and Germany. ICICI Bank's equity shares are listed in India 
on Bombay Stock Exchange and the National Stock Exchange of India Limited 
and its American Depositary Receipts (ADRs) are listed on the New York 
Stock Exchange (NYSE). 



ABOUT TVSTS 
 

TVS Training and Services Ltd is a TVS group company that was instituted in 2010 in 
Chennai. TVS TS provides training in a variety of domains from automotive and engineering 
fields to communication and personal development. 

 
Industry and business in India have undergone dramatic changes in recent years in the 
methods of production, adaptation of new technologies, expectations of a new work culture 
and especially in the demand for a qualitative and competent work-force. 

 
There is a huge need in India for training skilled personnel in various skill sectors.It is this 
need for competent trained personnel at all levels across all domains that has inspired the 
TVS Training and Services to offer custom designed programs to fit the needs of the 
customer. 

 

SALIENT FEATURES OF THE PROGRAMME 
 

ICICI Bank Sales Academy, in collaboration with TVS TS have developed a 
comprehensive course for training selected candidates to take up Sales Officer roles 
within the bank. 

 
The Certificate course is a four-weeks residential program, conducted at the TVS TS 
Chennai campus. 

 
Course Objective: 

 
This is a skills based course designed to bridge the skill & supply gap by identifying, 
training and developing Sales Officers. The broad areas of course coverage are: 
Induction into ICICI Bank and acculturation with ICICI ethos and DNA Building 
customer service orientation Training on product and process knowledge coupled 
with the compliance elements, 

To build confidence to communicate effectively in a business environment 
To groom on business etiquette 
To develop selling and presentation skills 

 
The trainer-led classroom course will be for duration of four weeks duration. On 
successful completion of this phase, participants would be awarded a certificate in 
Retail Banking Sales Management. 

 
The course will have a blended curriculum with instructor led classroom training (with 
role play activities, videos and drill sessions for practice) as well as e-learning and 
simulators. 



The Training faculty is comprised of experienced professionals in the field of finance 
and sales. There is an emphasis on overall grooming of the individual, which is 
facilitated through a learning environment that is created through sessions delivered 
by experts from ICICI Bank and the banking industry. 

 
Eligibility Criteria: 

 
Candidate should be keen and willing to do Field Sales Job after the 
completion of 4 Weeks Training. 
He/she should be willing to sign 2 years indemnity bond with ICICI Bank 
He/She should be willing to travel to Chennai for One Month Residential 
Training 

 

Academic Qualification - Graduation from any stream, without an MBA or BE 
qualification 
Age - Applicants age should be between 20 and 26 years of age (as on the date of 
joining the course). 
Attitude - should display passion and orientation in building a career in sales. 

 
Selection Process: 

 
The Selection process consists of the following: 
 Sales Profiler: Interested candidates will be evaluated through a Sales Profiler to 

determine their suitability for a career in sales. 
 Language Proficiency Test : All the eligible applicants will be given a topic to write 

for 150 to 200 words in 15 minutes time. This written test is done in order to 
evaluate on the written communication skills.This is an elimination process. 

 Personal Interview: All the eligible applicants post the aptitude test will undergo 
the personal Interview process; the panel will consist of at least two interviewers. 

 Invitation letter: All the successful applicants after the selection process will 
receive an invitation letter to join the training program at TVS Training & Services, 
No. 1, TVS School Road, Vanagaram,Chennai - 600 095. 

 
 

TEST CENTERS 
 

Please carry your ID proof, Resume, 2 passport size photograph and original  
marksheet of 10th and graduation. 

 
Applicants graduating in 2013 and if awaiting results can carry exam admit / hall 
ticket copies along with previous years/ semester marksheets. 



Address: 
TVS Training & Services Pvt Ltd 
No. 1, TVS School Road, Vanagaram, 
Chennai - 600 095 
Land Line : +91 44 31900071  to  74 Email ID: 
icicirecruitment@tvsts.com 

Mobile No.:09789077352/0984192385 
 
 

PLACEMENT @ ICICI BANK LTD 
 

On successful completion of four weeks of classroom training course, the candidate 
will be absorbed as a Sales Officer Trainee with ICICI Bank. 

 
The location of posting shall be decided by the Bank on the basis of the needs of 
organization. The candidate would undergo an on-the-job training for two months. On 
successful completion of the training, the participant would be upgraded to the post of 
Sales Officer with a salary in the range of Rs. 1.60 lacs per annum to 1.8 Lacs per 
annum. 

 
In addition to the above Sales officers will be eligible for allowances as per ICICI 
Bank HR policy. 

 


